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NAY =TT =T A2 bD
ERBESOWE & ALEDITIZE S 2%

I FEER
I 27— R OWRORGEE BRSO RIT
Il CBE OALED &R OHIEIZET 205
3-1. Dwivedi (2015) D5t
3-2. Dessart et al. (2015) DHf3E
3-3. Hollebeek et al. (2014) DFfZE
3-4. Rather et al. (2018) D%t
3-5. Fernandes and Moreira (2019) DHF3E
3-6. Adhikari and Panda (2019) OHF3E
IV CBE %&b 5~ —7 51 v 7 HiSKIZE T 5 %1705
V Feo: BERHET IV

I #EE &

T, 2077 Y FANHBICENLZD, FTEITHEFPWMLL LM, 7V%
VT 70T =Ry = VEFH LY =T T4 Y IIDREZEIIL)ODOH 5L, LD
g, A=ty bEoTurZRaIa=574, SNS~O [l ] X7, 2
AV IRE, HEEEDOEKLY v F - RA Y NEEUT, (Eko) 7IVEHZ L E
LZBEEZITTIER) BEE T Ty FEOBETBET LI EDRTRICR)DDOH
Bo FAEIL, TEROT v AN TVEEHZ BT, A1 7 —4v P2BLT, BEL
H#O7%MD % [DtoCl (Direct to Consumer) % BRI T AHELWIMLTEY, ETHI
(v MGE) OFHERLAAEE->TETWVL, ZDOXHIC, BROFIITKE L
FUFINMZIY T ML, =TT 427 DHNHERELENL TS,

COBBLETIURED (BEOY—IZEEES ) SRR S & U BRI
X [Zo 7= 20 ] EFEN TS, 07— X v ML, % & WRHEEOMm
2BV, FFFICEELR FEY 712> TETHBY (cf Vivek et al. 2012 ; Hollebeek et
al. 2014 ; Leckie et al. 2016), TNFETOREEIZB VT, EHINTE 0B L T4
YNWVT AT ERTWEZTTREAT %R > TETWw5b (Pansari and Kumar
2017 ; Rosado-Pinto and Loureiro 2020) o ¥T4E, ¥ —7 7 4 Y ZOBGFIZBWTL, B X
yv— X =Y Ay NFREN L LAY, EHEORNRCERT 2 ASSNL, -
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=T AV MIOWTOEBRLHERI TN TV,

2L, =AY N EEO L) LAY =TT 4 YRR, EROREIC
STRLE D720, EREMML CERmEWRRICT A7200121F, H@IclilETE S [
MREORIE] kOO, ThhdbiuL, flr OFEFIZBIT ZHK & OBEIRE L
OREMEEZ BT 52 8T, HBLEAEHLZLLTE, ERZBI Ty~ T4
Y HEROBR RS 5 Z LA ERIZ % o

ZZT, AWRROEMIE, BE WAy ~—) LTIy ey =T 22 b
(Customer Brand Engagement, PL'N CBE &3 %) OREICEET H2HHE Z ML, i
DM L EERLE G, A VYV T 4 L OFEERCESIFICOVWTOREST5Z L
T, 41D CBE IRV TAZ L2 HE T4, BEAEMLERIE, KoTETT Y
F=T XY MIEROKE %R LR SORITTE B, DO M#ET CBE OF
IR CHIE SN TEREL, BHETLIMEDOMESITIZOWTEMY 5, VET
CBE & W2~ =774 ¥ i & OR@EMEEZ/RL, VETARO L & o LG
ETNVEIIRT 5o

0 =27 —T X2 O R BB DRI

N=TTA Y TRHIIBITAL Y=Y X MIIFEOBE&IE, 1980 4 A 5 5 FER
LC&)Vv—varviy 7 -~x=4r74 7k (FIZ, Vargo and Lusch 2004 O
F—EX - FIFrb-aYy sl sd) $—EX - v=774 7%kl
72, 77 Y NEWHEE EOMBEEMOMZEORNIZIHRV 22 5 58 LT & 72 (Adhikari
and Panda 2019 ; Dessart ef al. 2015 ; Rosado-Pinto and Loureiro 2020) o

T = YA MRS REICHIIN L T E L 2014 ETATH L (MK 1)
DOHETHRFICZ =X Y MIEIEEEIN TS T ¥ —F VD B2, Journal of
Services Marketing, Journal of Product and Brand Management, Journal of Retailing and
Consumer Services, Journal of Marketing Management, Journal of Service Research, Journal
of Service Management 72 £ Cdh ), y—Y R - v—F 7407, BET7I7F -3 Y

b, =TT ATV A MR THD (Rosado-Pinto & Loureiro, 2020) o

W, =V A MESPINEEFEHIND L)X h o720 OonT, £D
B SN TBLE, TATIVvIHEEDN Y 77 LV ATOT —RBRHERY v —F
TORESHPMENZ LDPRE BB T 5. Bl 21X, MSI (Marketing Science Insti-
tute) |2 & B WFZEHHH % 319 %5 [RESEARCH PRIORITIES 2006-2008] T, T > 7 —
DAY PMIER LT - THEENIFOT SN2 (Vivek ef al. 2012), 2006 412

1 ARI~Y—T U7 =T X MiF%E4 HP 1 & (https : //ce.agenda-note.com) % S,
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MFE1 o7 —T Xy PFEBOHER

36
31
29
16
11

4 a4 5 4
: .10l
| -.

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018*
* ) —FIE 2018 4E 7 25 HIZAT o 72720, 2018 FFEED LT — 7 IT& TN TV,

(H1#4) Rosado-Pinto and Loureiro (2020) X 1 5/,

b7z ANZMAC (7 7LV R) C, [Arya—<— - Zr75 =YX M)
(WA ~— 7= RA M, [T F 27—V A0 M ST 2#Em %
S 72 2 & (Rosado-Pinto and Loureiro 2020), MSI (Marketing Science Institute) @
[RESEARCH PRIORITIES 2010-20123J T%, P, Consumer Engagement 230 D) 1T 5
N T&7z. F72 Dessart et al. (2015) 12X MUE, WL OPDY v —F U ThH, FEGH
MENTEEHITHD B Z2IE, Journal of Service Research, 2010 ; Journal of Strate-
gic Marketing, 2010 ; Journal of Product and Brand Management, 2014 72 &)

INLORMEDPS, 2010 FREDOY =T T4 ¥ THHIIBITFLL =YX bO
weamld, PEREIC L 29— U X %l U2BE RS (Brodie ef al. 2011) %, HU5| (trans-
action) I2E EELRWVEBRTH L E L T_bILS X2 o7z (Verhoef et al. 2010 ;
van Doorn et al. 2010), BARMIZIX, 7T ¥ Fo$ft3 5 SNSRI T2 %D Y v
F - BA U b (Vivek et al. 2012), ZOMOL E2—R0013 3 2 EFEFIC L o TER S
% UGC (User Generated Content) 72 & %3 U7 SEEM T I 2 iRV BARZ - T,

2 ZO3200MEIE, wWFRb, 75U F (FREEE) ICEAELTTND I EIENIER Y (Rosado
-Pinto and Loureiro 2020) .

3 [RESEARCH PRIORITIES 2010-2012] i, http : //image.sciencenet.cn/olddata/kexue.com.cn/upload/blog/file/
2010/9/201091515178616316.pdf (2021 4-8 H 19 H7 7t RA) 2 BMHZ &, ZOEHR O 4 HHIZFLHK
ENTBY, BRWIZIE, AAY~Y— 05—V Xy M, BHEHEZBALTT Y FRf%Icxd 28
BOWEBTHY, rFa3, R BEEMORLVEY), 707, LEa—0fEfkz %@ TR Sh
50T, HELET T FEOBBREREE ML, OR#EMICIE) ¥EEEMELSELFEEART,
MUELLTE, o=V AV MR EDIHICMEL, FiT 20, EYOL)BEMHETTHAY
Y= IV RAY N - TUTTAREERTIUL, OAYIVT A RHEET LI ENTE LD, T
F=TRAY L TUT T AORENMMEL &9 FFHliT 5 0, BT v kb, BRSSO R,
BEBOA V5502 a v DBHEOWEATINCGG 2 58I H, ZERHERTLHILERD TS,
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BEDT 7Y IO LTMEZ R L T bDE LTEREND L) IZh-oTo72
(cf. van Doorn et al. 2010) o

I —=T A MDA Y — b L7240, T kT T 2 7 IV Bise )’
ETHo7h, Al TONRY, HELET TV FOBKRZT TR, AERPITI 2
=T, AT TAY, SNSIIHTHL Y=V AL M E, TREWTEIHRIZZ S
T\ o7z (Hollebeek er al. 2014) o 7 B2 WFZEFIRDIL A D 12DV CTHURA D % 7
BIIME L B L TIHE 200,

ZOM, 2012FETHHS, WELTITVNEDT U=V A =3 4&bb, CBE
— %[RRI - BIEN - R GER] 22 L= a vy e LTHE RS
N5 XH127% Y (Rosado-Pinto and Loureiro 2020), FEFEWIFEA—5UIH#T L 9 127% > T
&7

THFIZBWTY, MSI (Marketing Science Institute) (2 & % WFZe5HIs % 5#1L 3 % [RE-
SEARCH PRIORITIES 2018-2020] ®3Hi% & 0% & % ) (Rosado-Pinto and Loureiro
2020), R - NG - ATEIO 3 OOMH TOWELIE 2 TE T % (e.g. Eigenraam et al.
2018 ; Fernandes and Moreira 2019 ; Hollebeek et al. 2014 ; Islam et al. 2016), = @ T 3¢
DN A MEFRT 5729012, Dessart et al. (2015) *#ZE|2, 77 v FICHET LW %E%
HUZ CBE Ot BB L L 728 2 7)6 FRHIY - RAERY - AT BRI R o

4 Rosado-Pinto and Loureiro (2020) 12 &4UE, TV 7 —=I XAV bOBEIZ) L—Ya vy T -1

A FIFr 0Py sPANCE 5 OB TOMEDSEATE 2,
B, ATATLOBAERBLERBISBONLMEIZL o TAT A TANOME 2 EO T
[Uses and Gratification theory] (UGT) BiCTd 5. HEIZ, BN T I v FEEb B L TR
e, FOTT Y PREEIIH LTRY T4 T B2 REE, THEFHE2LIICRY, ZoOBREE K
FTWL ZETHADFERERHEBROIERICOLT ) L3RI L, Z9) VoAWK HRER
(Social Exchange theory : SET) % HRIZLHIZEd A TE . B2, WHENET S, 57
V=T (772 FOEE, HREVSEGT 577V F) PMRICBLTEDL) ZBEREVRT A T
TATARROOPE oz [HEWTAT Y T4 748w Thoo B, 77 FIIHT 585
RPN o TVRIKEEZN—R L L7277 ¥ FICHT 5 MREAME AL S b & v o 72 [Regulatory
Engagement Theory] (RET) & HIZ LA TH L, ®EIC, V—2aryiy T7ORERME LTO
LY==V A MThHY, HEE (bHVIEIHE) 772 FEOBREPHED N HDTHY, K
W ROLB) PR ENL L EILT T FICHLTHET L9125 [HELY =2y
M OFEZHT, GHRIGICEBRTIHHETHLLEEZ LN TS,

5 [RESEARCH PRIORITIES 2018-2020] (%, http : /pazarlama.ubf.akdeniz.edu.tr/wp-content/uploads/2019/10/
MSI_RP18-20.pdf (2021 4£7H26 HT7 7t A) #ZBHMHOZ L, TOERTIX, W AF¥~— -7 —
VAV OPO My 2 IIBIFZEEMAL L THb T b, BEINICIE, BAT 7 A VICE
F2HAS=—Vx—=2—OHRIIBNT, BELEROVEDOTHINAYY— - 25 —T A2 b
2 [T RS RMN L EIG M) v FRERR, 271 TEIEIZBIT 2 [AI OHAL Y 7 —
VAV IREHFICE) BVWRIRERE 5 25 D7) ], KPI (Key Performance Indices) DR MEIZHB VT,
[EDEI BT = BHAII— - T =T XY PRATHOZLER L T2 D0] = Ex PS5 HI
TLHIETHD,

6 Sprottetal. (2009) 1X, 77 v FLHOME LD (EENR) 2% 27— A2 M (Brand en-
gagement in self-concept: BESC) & /R L, [FAl, AT E LTI 0 M e DR RD%H ) 2 &L 5]
(1. T have a special bond with the brands that T like.) %, [FAlE, BRICADV DT T ¥ FOSHGO—HTH
% L% 2 CTwh] (2.1 consider my favorite brands to be a part of myself.) 72 & 8 D DHIEIHH % v
T\ 2%, Kumar et al. (2010) Ti%, [CEV] (Customer Engagement Value) & b v 7'~ X v M/~




HAYT—-TFGUR -7 =D A OB S OB ELA BT 255 (&) (1161) 5

TETVRIENDbroTE (MK FITEFIE, REMECHLS 2o
& DBEMIZ OV TOEFEMENFHR 2255 (ROMETHNML TV L)o 27212
NETOMROREEL LTIE, B YVT 4 L ORMREEIICHEEL 2073 £ 724 7%
< (Fernandes and Moreira 2019), BEETH) (EBREOBEREE) L OBEMEIZOWTO
WRIEE 2R S v,

KFE2 HAYI—T 7 —T A2 FB XU CBE WfEIZBIT5RIC

L . LT 4
WA Wk <Iaﬁt f)fﬁ) T8 h g ey mrg  HAE(EAR ZT )] 2ot
Affective Cognitive . .
o Al:is(;);p— Advocate <(}]£3mot10nalt)> Bel};:;i ((AL'E'int_mn; %Ilet(}llll:;a:ir: Interaction Ssl:;‘;:ilg Vigour
njoymen eaning
Sprott et al. (2009) *
Kumar et al. (2010) % *
Mollen and Wilson (2010) % %
van Doorn et al. (2010) *
Verhoef et al. (2010) *
Brodie et al. (2011) % % *
Hollebeek (2011) * * *
Gummerus et al. (2012) *
Brodie et al. (2013) (%) (%) (%) (%)
So et al. (2012) * * * * * *
Vivek et al. (2012) % % * %k
Hollebeek et al. (2014) * * *
Jaakkola and Alexander *
(2014)
Vivek et al. (2014) ES ES %
Dwivedi (2015) * * *
Dessart et al. (2015) (%) * * * (%) (%) (%)
Rather et al. (2018) * *
Eigenraam et al. (2018) % % *
Fernandes & Moreira (2019) * * *
Adhikari and Panda (2019) * *

(J£) (k) Mk (72 y M) 2R7,
() Dessart er al. (2015) #Z#12, HEHVE.

NOEBEIREE LORLTEBY, [CLV] (Customer Lifetime Value : BZE TH 0 fiil) T T, FN2F4%
22735 478)), [CRV] (Customer Referral Value : B 152 A 1T7H)), [CIV] (Customer Influ-
encer Value : OB DIERFIZHET 5178)), [CKV] (Customer Knowledge Value : HZ 25515
T4 = BNy 2R ILEN R EOITEY) ICK o T END 2 L, IO DfTEORIEE L COREE
(MEERWEARERN, 77 FlifEdsViEns 474, Vb—Yaryy 7, a3y bAyh, #EIiF
FAAADREE LR EOSEREH) L LTRL TS, S OBEZEIEL L TEHET 5, Gum-
merus et al. (2012) TIX, Facebook WOITEI 77— % &L LTI I 2 =T A ~NOBNHHEEZ X — A2,
F—=ND7TTDOAy =% FGHEE, TWelhl | (Like!) A vt—J2M5HHE, 342 ME2#EL
g, Ihbox (332274 - 27 —I 22 MTE)) (CEB) I, Y—a%§ 28K, HREfico
WCOBIEAHIEL, Shodk [MIrFrvaf - Zrr—I 2 Mi#l (TEB) L LT, #%&
W, =¥ =74 X M, FEHEEONE 74y PEDOBRE, SHIZINLDONLT 4y M, aAY
VT A RWREIZED L) ET 200 % MWE L Twb, #i%iE CEB, TEB & b #4191 e B %
O A XIVT 4 IR L T\ 72, Brodie et al. (2013) Tlt, =07 =Y Ay MEMEERLREBREEL
TR ENAELDOTHY), TOH 7 - TJurxrs LT, [#H] (learmng) [ =7V 7] (shar-
ing), [7 KR4 A ] (advocating), [V —> % T4 Y 7] (socializing), [FL[EIFH%E] (co-developing)
THhbELTWD, Vivekeral. (2014) 13, ERHICTELRRERELIT- “C:B n, [E#nzEE]
(Conscious Attention), [#4.0~72 2 fill] (Enthused Participation), [fL4 92 7 25D ] (Social Connection)
DIRTICLDREXRFEL Tnd,
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FiRoLa—%5F2, AROCBE C3YL—Yariy FHEoOmRMLEMT D
DTHY, [WHWEEPTZ > FEFBIYICEDY, MEEHORTERS NS HEHIZ
EEFEL L) BN EIEN - ATEIN R BER] L EFRT D (of Vivik er al. 2012,
Eigenraam et al. 2018), @ [C CBE &, MEER T A YV T 4 2EOLEEICRY
9 W& Td %A (Rosado-Pinto and Loureiro 2020) & 29 Fiig T, WigEx D2 b DT
Hbo WOMETI D CBE DWEDIT EMIEIZOWTHL CHERRL Tw <o

I CBE OALEDIT &gt E DM E B 5 W5

ZIHh b, EIZCBE OMEDT EHFEIZOWTEIL TWwL, ¥, BHET L%
Sl OFEDIT R EET 5, Hollebeek (2011) 2R L TWAMEEET IV (MFK3) 1T,
MOA CBE ##®, CBEIX)L—2aryiy 7iEELTORFERLII Y P AU b,
WRELZED, JL—2aryTy TREAPEA YV T AE2mOLLEVHIHEETH L, &
B, Vb= ariy 7HEIX CBE # O LHEMRICHLZELRT, ZOETI
BEAETFTLVTHY, FIELZLDOTIERWDOD, LEOMETEIESNTE R
ERFHLL TWD e bho TEZ, MOFFEMIAE L RSRYITEIL 2435, &k
IZHGET LT o

K#E3 WaETINV

v +
CBE
] JL—ariy/RE
SRENEY
+ + E%8 A3y AN | + B
a5 RIERY a1vILr ¢
BEGEE
TEIRY

(Hig2) Hollebeek (2011) X Y 5[Ho

3-1. Dwivedi (2015) OWf7E

Dwivedi (2015) OWFFETIE, BTy 7F—I X2 v Moltarx#Es L, HEEL T
7Y FOBROSRTEDOHERMEEZFTARIMIETH S, CBE %, [7T7 v FEOMDLY
% U C, %)) (vigor), BKE (dedication), %A (absorption) DIF % FFo 72, H#E
HOWMET, TELAOHEBARETHS | L L, 3 UTEETF VO L

7 Dwivedi (2015) T (&, [---defining consumer brand engagement as consumers’ positive, fulfilling, brand-use-
related state of mind that is characterized by vigor, dedication and absorption.] (p.100) & FEH SN T2,



HAYT—-TFGUR -7 =D A MO SO MEL AL E T 2E% (|8 (1163) 7

TV, e, 79V FEDA 08T 74 7THEBRERE ) EENTLHBEED
ERREEEDEBLTBY, RO AIVE—LBMNREE] (LYY R) 2HRE
THLDOTHAH, I LI, EFR BE A AEL—Tary, 791 Rkl vo
IR IET, BALIE, 79V REDA VY5751 7ThBEREZELT, Ehilko
720, BHLTHMAH > EWIBICTELEWIEEEZIRLTWVWE, 2B, Z03K
JEDIES), W&, AL, CBE ZATEN - BIFW - BRANWTHIEL X9 &35 E40
WZEDTAUIIG LR TH Do ZO3IRITTETIVOEREFET, 77 F - 1A
YVT A NOREEIZOWTHEL T2, 5812, mHMNEMETHL [HEE] [(7
7 v Fo) FEMiE] [(77 2 Fo) AIEmE] &, CBEOELLPLIDTF VK-
OAXYNTAIZEETLON, LWHIHBETHEL TS, A1 Y FOZa2—71) =128
\F % 408 N EFEFHENOTESHTOMELR, B4 VLT 4120%, WEELID D
CBE D5k { L Tz (MF4), 2O Enb, 3WILETIVTHIE L CBE
B, AN iR oA LD L, s AV VT M RICRET LI NS, CBE
FEAEOB S TH L L FREL TS,
COMFETHIE SN/ RE (FEXOF Fic#H) X, UTo#dE) THhs (KES),

M#E4 A=V A2 PO YIVT 11252 58 BOWE
EHNLEHS (FHETIEEIONTELTEY)

.................................................

0.65" ARG
Ll =z
B

\
' N.S.

TILRD
T RRER

(FE) **p<0.01; ns. HEERL
(i) Dwivedi 2015 (N4 L CH 1Mo
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XI5 CBE Off& L HlEEH

B HWEEH

571 (vigor) I feel strong and vigorous when using my brand of mobile phone.
I am passionate about using my brand of mobile phone.

When interacting with my brand, I feel full of energy.

I can continue using my brand for very long periods.

I would like to stick with my brand despite some problems with it.
When I get up in the morning, I feel like using my mobile.

#k& (dedication) I feel enthusiastic when interacting with my brand of phone.
I am proud of my brand of mobile phone.

My brand of mobile phone inspires me.

My brand of mobile phone gives me meaning and purpose.
I use my brand of mobile phone with complete dedication.

# A (absorption) I get carried away when I interact with my brand of mobile phone.
I am usually absorbed when using my brand of mobile phone.
When I am using my mobile phone, I forget everything else.

It is difficult to detach myself when I am using my mobile phone.
I feel happy when I am interacting with my mobile phone.

Time flies when I am interacting with my mobile phone.

(B) EWicHrHEHEIZE, HT-EMREZA I T7IE (= & O SE) THH
(Hig2) Dwivedi (2015) X Y 5[Ho

3-2. Dessart et al. (2015) D5

Dessart et al. (2015) OWFFETIE, V=3 ¥V AT 47 (FIZ, Facebook & Twitter)
ARHALTCWRHEEZT 2141, XFHFLTWDL2T7 I8 BlZIE, ~—7 A&ARY
= IPEVH Y, FHARZ—, AT —=Nv T A KFqTay FRMuEstdnrl,
INFERY — VA%, AT TEMAER) OF Y I4Y - A3 2=2F 4120 TOEH
Wit A Y7 Ea—%47T\v, CBE OERZW LI LEWMETH %o 57T DR,
HEEIYV =Y NVATATEOF Y IA4 Y - 75 Fa3a=T7412Mz, 79 F
WZxF LCHEIEN, R, T8N 3 2Oy X —J A FEELTWAL I ERRL
720 TOWILEFERIIME 6 1IRT

XF 6 CBE DRTTE EH

RIT TEFE
JEIERY (Affective) HEE DRSS 515 (emotoion) DFEFEN) (summative) Tk #HiHY (enduring) 7
L N)v

7% (Enthusiasm) | I A ¥ PRBEMEBLUAR0 & D IFT HM5W (intristic) 2 BLBE (interest) &
# (excitement) 25 F o T\ A IKEE

945 (Enjoyment) TI2=FTA4H A N THALEDIAY I DORYEDREDS Y F S a kBl
7z, B (pleasure) RFEAEE (happiness) % & U T AHEEE OEMH (feeling)
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FRHIHT (Cognitive) I =T AL FORRITHT LY R E @ T, RIS T 274 7%
LHRAIREE (active mental states) 2S7kA5ElY (enduring) 125 < T

5 (Attention) TR - AIaZTAREICTF v L), BEROF v Z7IZERTRED,
TI2ZT 4 DT EERBMICHE R, EREILD) OICEBL SNDIEH &, 5
x5 (Rery7) WEetk

¥ A (Absorption) 7Ty FICR LT, L TWAIKREE (consumer’s concentration) & %5 L T\ 5
HBHEDO LNV

1TENY (Behavioural) |WEE %2 7-EBEOITEITH ), MRWIZEF =2 3 VOBK (FF1/3=) L
% B RW BN

TV Y (Sharing) | 2> T vy, ER, B TATT, Fofio) v—2%x > 27 (GEF) Lz
VA—IRRAy =V BLIRERER L) T 5174

Z (Learning) FEM £ 72 3B, a7y Bl BB 74T TR ZOMOBE
(other resources) %3RO LITH WFDZa2— AR L ¥ FOIEHRIFEZFALD,
FAEDTHIL)

#G2 (Endorsing) LR, aAL PR EDITE, TI 2T 1BV TKRREINLZ &

2

(Hi#1) Dessart ef al. 2015 £ 0 51/,

3-3. Hollebeek et al. (2014) DOWFFE

Hollebeek ef al. (2014) OWFZETIL, HRWLZENA v ¥ Ca—Fkz2@E LT, [
75 K] & TBHNTIERWT T Y K] OBVIZOWTHE LR Bk
TI YR LTI, [ZOT TV FIZOWT] HIZEZ TN, TE#wo%m
é,&t@%ﬂ%&ﬁﬁ@%(%yyﬁﬁyayx[%@75>Fmowf]57%@
L%, FHIZLTANE Lo BB RMHEER, (2077 FE2] wobfi),
REIDOEEA % ZE 2T\ 5 7% EOTEINRAHEAERITEI 21772 > T A ERTH) 22D 2
to%wﬁ%%%amttcmwmawiFﬁ%%kf?‘bk@% HIZERT 5
bOT, WEEDNT T ¥ FERBIIZHIITHTEbDL LM T, 77 FIZBEES 5385
%,@%%,ﬁﬁ%&ﬁ%f%ﬁjkb,Lﬁ@3o@%7kv%%ﬁwtﬁ§%%§
L, Facebook, Twitter, Linked-in DFIFHHE 2 %1512, T CBE RE % U 72 &DIF1E
RRERELTCVD (MET.

g2, B5-& CBE, 77 ¥ FOFMEMNL 77 v FeoHCR—MEOMBRIZOW
TOMGELTHBY, 525 CBE EHE % 5D, CBE OERN 7T v FOFHAERPLHTD
Ffl—M2 &5 LR LTWVES, ZORENS, 5 & CBE LIZHOMETH D
F5-7° CBE 2 E0 5 EH#IZ%R AT &, CBE SHHATENCIEDOFE Y 5.2 5 2 & 3 HfF
T& %,

8 Hollebeek, Glynn and Brodie (2014) “C i%, [a consumer’s positively valence brand-related cognitive, emo-
tional and behavioral activity during or related to focal consumer/brand interactions| & L C\2%,
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X7 3L A CBE REE : #EREHI R T-0HT Ok R

[T R]2ESE,
ZDTFRIZDVWTEZEESNS 810

IS [TF R &E-TVV B0,
DTS RDZ EatBrEEZD (FRISEL)

[FILR1&ESE, 2DTFRE
HoEFRN =W E WS EBRDPRIBIN D

[75 Rl &E>E,
ETHRIF 1 THAHIHS

[F5>R1&ES2LET,
HEZRIILTKND

[FTIoR&ES & RAPRES

[T RI&EIZErBESLY

(RLATIV—D)EDTF> REHLRT,
[T R & E->TBRITIEN S

[(HrdU-]1 &[5
WOBH[TFUR]EFESTWVD

el

EENEY

ZO[AHFTV-]1&EIR, [TF7R]IE
SKERTETSCKD1DTHSB

(1) @ TOREMRBUIFMFTMICERE (p<0.05) THY, TG HERT,
(#i4) Hollebeek, Glynn and Brodie (2014) (ZN& L T51H,

P99 9999 99

3-4. Rather et al. (2018) DFF%E

RMaam(mm)@ﬁ%fu,ﬁé%?%?y%4%4ﬁ%(%muwmwm-
ory : SIT) PERICLGDS, WEEOMiEE 75 Y Fo—FE ETFEL, 75 F

ﬁb“(ﬂ’tﬂﬁtilfﬂ%%%’) [ 2 &2, 2o [ifEo—2M:] (value con-
gruity : VC) & CBE X UAY LT { L QMMM EHER L7 b0 ThB. Miflio—Hh
121, HEHOEANRMESC 7T~ FIoxh s 2 MR BEd 2, 551 THS U7z
fFfETd 413 & (Similarity Attraction Theory : SAT), UL —3 3 » v 7% T 5
Zl] R E TV R EET L TV b,

AV RIZHD4DEHLVIE, 5220FTVOFME (340s) 123t LT, Hitiko

9 HEHIL SESFELHAMAITIV-CHSESETAILT, BABEBEYERT AL RIET,
10 MM —28E] OMERER, Lle)Jé DNTH5b

I have a clear understanding of the core values of this brand (VC 1).

I really support the intent of the core values of this brand (VC2).

I have a great deal of agreement about what this brand’s core values represent (VC 3).

This brand is relevant to my values and needs (VC 4).
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HMEREEIT > T b FITOREE, TXNTOMRHIIAREL Y, MiEO—EMED,
CBE LIEEH 7T Fa3sy b AU, BIW, HEELE 7T Y FOR—M (Consumer
-brand identification : CBI) I[ZIEDHEL 52 2 HELFMAETH S 2 &, CBI BKIFH
75 F-a23Iv MAYMECBE BLY, 790 F -0V IVT 4 ICIEOEEY S
ZHTE, BB, BENTI Y RII v PAYMNECBEW, U4V LVT 4 IZIEDR
BAH2LZEEHLMICL (XF8), Hrild, CBE DEDITTHL, ZDOWTE
1285 CBE &, ERDL) %7 T v FOMY % & 5 iEHIERILE, ToE—
9 G EORRE U TSNS EBECHEEL Bl VL —2aryy Tem
OLFIEE LTREIITOEN TS HTHY), SHOME, CBEIX, 77 FEoff
HO—EHEIHHEELZT, UAY VT4 ZERTHIET, 77 FOPGRIZO %S
LEHETHHIEEZRL TS, B, T2 THWSN/ CBE @K Hollebeek et
al. (2014) DMEBL72b0%5IH L, UTFO4HHETHEL T,

ZDTTYREE) EE IR WRTIZZ S 1 feel good when I use this brand (CBE 1).
ZDTT Y NEMH &, FAEFEEIZL T NS Using this brand makes me happy (CBE 2).
COTITYREMEHIE, TOT TV FIZDOVWTEZ S HN5 © Using this brand gets me to
think about the brand (CBE 3).
COTITYFEfIL, COTTUFEbo LHID /2l v ) BIRDSHIL S 115 Using this

brand stimulates my interest to learn more about brand (CBE 4).

X 8 CBE & B & ORI € 7V OREE

HEBEETS
> ROE—%
(cBI

BIEHWTI N
a3y kX2 b

(JE) *=0.05; **=0.01; ***=0.01
(H#) Rather et al. (2018) ZHNEEL THIH.



12 (1168) S 3% 55 (2022422 H)

3-5. Fernandes and Moreira (2019) DOHf3E

Fernandes and Moreira (2019) D32 Tl%, CBE ® % #% % Hollebeek et al. (2014) &
Dessart et al. (2015) & X— (2, [{HEBL T T ¥ FE O - EIHEW - ATBIY 7% B
HEOEENEHTHY), 77 FEORBRIZ) L—aryy TREEL, Minsg
B ETREREEERST I EAMBEENL 0] L LTwb, ZOWETIE, CBE
OREXHRFELH (XK, WENEORPVEER LTI Fe, EENLO%
BN EKLETT 2 FIZodT, #EABEXETVTHM L, CBE zMllE L TWwWa, 3
DDOWITTIZ & % CBE O#&{b7217T% {, CBE &iiifdfE, A1 v T 1 ORBRIZON
ThikmzrEATEBY), BN TIE, CBE2HUA Y VT 4 OEFED/SA (IEORLR)
£ b, CBE »OmEEERHL7zuAYIVT 1 OED T DZL7Z LWL T b,

BMF 9 3WFIZL % CBE REE : MERMIHT 0T OFGR
(O BBZOTF>FOZEEEEATLS
(O [F5> FleRoRBERBL NS
O GoRetsegozeesnseting
(O Fo>rIempaemmesnTLES

RFER T

(O [77> FleREREL (3303 74) TN
(O 752 RE et ER-T0 S
(O] BomssE[I5-FE#is3
O
(O BBITF>FICRHLTVBERBLS

BIER R T

O BRITFF & E-TE<OBMEBT T

O" [AFTV-1%EIBRC, [T R
FFERTETZRD1DTH S

O [p7 T U181,
VOB [TTF] £
(O BBITF R eI ErFaremls

(8) & ToOZBILRIITAEZ (p<0.05) H D ;¢ (39) =100.965, p<0.00 (}/df=2.589, CFI=10.988, TLI=
0.976, RMSEA = 0.049, SRMR = 0.026
(i #) Fernandes & Moreira (2019) (24 L CHIH,

TEIRIR T

11 JED5E F& 1 [Consumer brand engagement has been defined as a consumer’s cognitive, emotional, behavioral,
co-creative brand-related activities related to specific interactions (Hollebeek et al., 2014) and is expected to
have a significant role in building increasingly experiential relationships with consumers, namely brand relation-
ships (Dessart et al., 2015).] & 7> T\ %,
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3-6. Adhikari and Panda (2019) Dff%E

Adhikari and Panda (2019) OWfZETIL, WEICHBELBEA L RKBEOH L1 ~
DHEE 41752 TN) ERGHIC, ’?’r A EMLEC, CBE Z#llEEL CTWw5b, &
DWFFEIZBIT S CBE &, Vivek et al. (2012) I2HEH) b DTH Y, [FBF1, 178), BKIFO
HRTHRSNLHEEET T FOL Yy F— X v M, BABRLHEEREL 7TV ML
DOBHY ERA L, KHMRE L AETHD | L LTV 4,

CBE IZRET HUHKITIE, 77 v FEoMEMEN, HEEHES, BHCE 77 P
DFE—MEA XA =T ERBEE, REERELT Vv —aryyy T7OmE, 77
F-OAY VT4 52BEL T2, [HCET TV FEDFE—HA A =T 25 CBE
DONA] PHMEETHIEENTEY, CBEWEX7 I F - 04 YT 1 IZIEDOEEEL S
ZAHIEERLTWD (MFK10), & 2 THW S N7 CBE ® R Hollebeek et al.
(2014) =ZEZIZEHL T b,

CBEl HBHDO7 I Y F [X] 3RERIT 17T, FELRLFICL TS & Automobile
Brand [X] makes me feel positive and happy.

CBE2 HEHOT7 IV F [X] BRRIZZIOTT ¥ FIZOWTHz &5  Automobile Brand
[X] makes me think about it.

CBE3 HEHENTT > F [X] &, FICHEDZEL S TNS  Automobile Brand [X]
makes me feel proud.

CBE4 HEHEO7 7Y F [X] &, ZHIHRLTWLH, FAZEZHPIZEE5H ¢ Automobile
Brand [X] keeps me engrossed while dealing with it.

S I TONEREIS S, $97, CBE XM - BKIEW - TR VX —J A »
FELTHEESNTETEY, T3 RITOWERENHRFITHOREL L TRINTWS

X% 10 CBE & BSOS £ 7 )V OMEE

Jr—3>
T RED vy TmE
HHEER 0.219**
O'V wf,,,

- A TIR-

HEERS a2 CBE = NSy
BOETSCRE | ns.
DE—MA X~

(7E) **p<0.01; ***p<0.001; ns. FEELZL
(Hi#1) Adhikari and Panda (2019) 12/ L CH I,

12 JC® % & 1Z [ Contrastingly, consumer-brand engagement, which comprises of cognitive, behavioral and affec-
tive components summarize consumers’ connection with the brand even after purchase, which extends beyond
the exchange relationship| & 72> T\ 2%,
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Hollebeek et al. (2014) & Fernandes & Moreira (2019) % H.LIZHEH$ 2 &, LT O
F 11O L) RN - BB - TEIN T Y=Y A Y POREHE (%) »ES R
%o

B, 7780 =varyyTEOEWVE, VL —varyy TN LOENZ
RGO & | (AR 2013), H2iE THC EO—FE] (AR 2010), &voi:
AT M 2 s, 79 v FEER LD [ ZHEFEL, LoD 57200
FILRMEZ R L C &2 72Dk L (cf. Rosado-Pinto and Loureiro 2020), L > 47— X ¥
MIEFROREREDLHIZ, 772 Fo [HH] 2 MER] 280 TERInTw R
RN, ITEIMN MR AHEEL CWAIRBLEmoP.LE LTBY, ﬁ%{)ﬁﬁgj%%
VISR 2 77 T) —IZB W THHEHT 5 &) HTIRIAWT T » RERIC
WEERTFDI) R (Femandes and Moreira 2019), ¥ 7, Rather et al. (2018) DM
FETHIENI Iy P A Y MZEINLHEENOECIEEHE X, [REZo7 7 Y i
THRE R EHE %K L % | (I feel emotionally attached to this brand) <, [FAIZZ DT T »
NEE)ZLA2EZLE, 7777 386N 5] (Igetexcited when I think of buying
this brand) % & TH Y, TNFTOTT ¥ FIIERICBIT S (EBLR) BEHEEL
EFRBI SN TV E7:0, HUTLIMETIEH2OOFOMEL L THIESIL TV,

11 oA —J 2y  ollEEB (%)
N HIEIE H %

FHMIT V| [T F] 3L, ZOTFY FIZOWTEZEELND

F—I XA M| [7FVF] 2ffioTnatE CO750FOZEdtirEZL (F203, HEHIZEDLR)
(752 F] 2fi)k, TOTTY Faedo M mwve vy BEIHI S

[79 Y F] &, RoBEBEEZR#BLTINS

[7F VK] 2ffoTnde, &CTHOZLiEENEETINS

[79 2V F] LEDLLERRHAENTLE D

(79 F] & BoLU)EeRWFETHE®

BHEW T V| [TV F] 258, ROT4 7RG kD

F=V AN |79 F] @RAEFEFIZLTINS

(75 F] #fi) &, ;\JJVJ’E<7§C5

[T F] 22 LiCEDEDLoTWVD

[79 K] Ci%‘A%J}ﬂJiL (,Suéwﬁf:%) TLNb

ROGHFLIE (790 F] Ldkicdh b

[79 0 F] %) 2 TREFEFIZLTLND

AE [T FT P LTWS (20, ANAATWS) LKL S

TEMT V(o7 FEERT, RiF [79 Y F] @z TlRITI EaEn
F=DAY M RE [TTVF] 2o TEH L DRl 28I

(7T —] 2FHIZ, vwodb [TF5F] 2foTwnd

[h7ay—=] 2 k2, [77 Y F] GZELMEHTL277 0 FD12THS
AL [7F Y R] &) ZePFEZEELES

MAEERH -7 LTh, FAlE [77 ¥ F] ot

(F) *RERZED#ETTHIERE S /2HE
() HEEE
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2L, WITNOMEE ST T Y FARRE % L7295, Fournier (1998) 257K LT &
tii&??yF&@Ek@@%%&O&ﬁb%finmyyﬁuyﬁ&%iuﬁw

T, RRFEULERZBEENL Z LIIBOR WV, HERITITZ1T ) % DY
DWW EL D) ELIH L 2o HED HEESEN 2 B0 S HIZ b Lti?& {if
JREROAXYNVT 4 % EOET 282 & OFBIMEICHEE L 22055, S Z D % 0
DD Do

w2, B5, W, uAYIVT 4 L OBEMEIZOWTERET 5,
CZETWLON?D CBE ODFEFEMELZMERL CT&/2L A, MEORMIIRALT

Hollebeek (2011) D#&E 7 )V & MU L - & O BIRDHERE T & 720 BARMIC
mmmwawwmm)%A%Mﬁmummwmw)ﬁmbt;ou,ﬁﬁtcm
HieThH by, B51E CBE 2EO L TH S KIS, CBE &im/EEDOMIRIE, Fer-
nandes and Moreira (2019) 2EEEL 72X 912, CBE XL L icuf Y v s 1 %
FOLEFETHY, CBE DR ELED, WRENPTAYIVT 1 2 & bEED M
ETNVOBEEE (742 P32 R) PEVHERTH o 72, %72, Adhikari and Panda
(2019) IZBWTH CBER) L —Yary vy FREZRELT, oA Y ILT 1 250
LHEETH Tz 72720, iEERL Y TF— A N e GobyadbdbtEZ N5
720, WHTAERRT TV FICEoTI OB Y) OFREERIIZ D LTRSS 5725
9o CBE LB A YT 1 ORMRIE, EDETIEICE VTS CBE U A VIV T 1 &
DLEFZRELTHNBEDIIT O Tz, Eofrs, KiFZEICBIT5 CBE & &0 72H
RS OREERFGET IV () 122V THIIRT (MF 12),

TlX, SO CBE 2@ 5720121E, EHIZBVWTED L) BHERPAER DA
Mo TZT, TOXR—=T T4 7RO FEE L CBE & DBIRIZOWTHIZE L 72/ %

LS, RONFETHERL, EHi2UToMERIETV () 128Nl Tw
<o

X5 12 GEE%@WA@%LWR%TW<W>

FEAEY JEIBRY 1T HhEg

() SR
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IV CBE 2m®5~—4 71 » 7 HisEIZET 5 5E7h5E

FEHBOBIGIIBNTC, HELDOEHELRY vF - KAV M2l LET, 75—V A0 b
ZROLIZODI =7 T4 Y THRPFEEIN TN D, TNE DR & FRANN - BEIF
B - ATEI > 7= X 2 b EDBRIZOWT IO NI R ) DDOH %,

Coelho et al. (2018) DOWFZEIZ XL, WHEF L, WEEH - BEE - BEEZ (EH)
DTOEA (HAY<Y— - Vy—=—) ODAT—ITLIIKOLIER (=—X) HEL
S5 TW5hH I EEFEFELTWD, FIZ, SNS (Facebook) (ZB1F 2 [7 7 ¥ FOHHH]
(Brand-generated Content) DFEFHZ M L7-& 24, BHEOBEK ICBWTIX, 77~
FORBHICHET WS Ly 7= X b eEo, EERI XY FOERIZOLHN S,
BHBOWHBEPLHEHEE I BT, T0y =742 MIBERIHEBEEOT Y 7 —
VAV M EED TS, kb, BEOHIRICHTVEREL, 77 PR LIzay
TV RIELOEEVEED L Z b TETnb,

BARM 2 HiR 12D\ Tld, Eigenraam et al. (2018) DOWFZEAMEIL Do HFEIZILE, SNS
%l U7 BRI OBEDANC L, 7a s 7T v FOBE, LEa—7%E, EELDOD
B IE, (BEDATFTAT7RT7+—<y NEHBAT) LVERICRVODH D, =
NOOMEZHEMT 5L, CBE ZREOLMHEDY 4 TIIRELSDIIHETEDL LW
Vo TDIATELUTONRLETRT,

OF—2%7VLALEY), IYTAMIBMLAEYD TS [HELEr7z0] (for fun)
DIEB Y 1 7

QBEHRLEEY RA%ED [7F Y FIZOWTH5] (leaning about the brand) %
A7

OHEMENDHIIR T 4 — NNy 7 2R T2 L9 % [HEICLD 74—y
2 1 (customer feedback) DIEF Y 1 7

O ZRMELY, NEERERLEN T80 [77 2 FO72012E <] (you
working for the brand) ¥ 1 7 DIHH)

®7uTrRMAE DL R ED [7F 2 FIZDWTiE 5] (talking about it [with

other customer]) HE)¥ 1 7

QL@ix, 77 ¥ FRLEENOBEEOH NS (BtoC) OIEES 4 T ThHYH, Bk
@DiF, EENPL T Y FNOEROH Y (CoB), ®IF, R L EE OF L MR
(CtoC) TH 5o
Eigenraam ef al. (2018) T, TOSODEE Y 4 T 7= 2 2 F EDORERIC
DOWTOEESNT AT TEY (KF13), [RBHMNAE T Y7 — 2 ¥ M (cognitive
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MFE 13 5 ODWE Y A 7 LA - BAF - ATEIN R & o BEN:

@ 77/|~Lhom‘(

RXB1oC) @ TIURDEBIC
tT#(éﬂﬁ)&Eé  f#< (CtoB)
BH%ER3 D IEBNERMTS

e cTUTF- b OrpICHR L BEEES
.A.‘-.__A_‘aﬁ("f'f// v 7T

'_,.Av-""“'@AEE@LZ‘J:%)?{— K
7 Ry7(CoB)
. . — K\ B4
® %btf HB1OC) . mEmEcan oy

CF-LETLATE L H—EREEOLEDIHETS
S ACFAMIBNTE - . (AR A) B
@ 77/H~OL‘T§§5

~ (CtoC)
- Jay

ABDHBEEHT S

c RANICHE(FZXZX) T3

c RERICBMNTS

- MOREEEFEII T3

I =X MEDREEDES
C: BHIT =T A b

E: BB T =4 b
B: fTBII > — A b

(HiHT) Eigenraam et al. (2018) ZHN&E L THIH,

engagement) (X, LSO GFITIREE L Tz, UL, HEBVHEIZ 7T VR
WZOWTEZ LR ZEV LTI LT, BRICEEENRTVEWVR b, [N R T
v =T X~ b (emotional engagement) (X, (>4 DD{EE) L ) D& iRV EILRIC
Hotze TEIN R =7 — 2 X~ b ] (behavioral engagement) X, @ - @ - ®& D
ATRNZ ENHS N o720 T Y7 =T A Y MIMBR MR, HHEMER &
ELHES B 720, YOy =Tk Y MEBIDVSM BN MEN D SO0k, BRLT

Y EOMENEEY RBO LR OMET L LT, XD RRNLEESEE L 25
(Eigenraam et al. 2018) .

Vo F e HEEIGHET IV

KEgE, o7 =D A MIEOREE ST 2000, TOHRTOESE, HHIEE
5T\ 5 CBE OB DMNIE & ALE DI DWW THEIEMIE % 1T - TV A SCHkE s
WY BT & 72, CBE ORERUBE&IIRRAINY, BIEN, T8y —Y XA D3
DOY Ty FTHNE SN AMFENSHFLTH D L, & 512, CBE X5,
OAYNVT 4 Evolabidfoless LTHESNTBY, 5250882
TEELI L, WRERTAVYIVT B E5 25 (72, iDL S CBE OE
bdHh k) &, BN EEN - ATENAERYBOLY =T T4 v I HERIER S
BIENbRoTE, INOOBBREAREERGET IV (&M & LTRE 1412
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VAL ARy FTmhEg
h h

- - +

BtoC, CtoC, CtoBJiisf

() EFIE

Yo 72721, THIRHETIVTHY), SHROBGEEI RO LN S,

B, COMBERKETVO—EHEMRIEL/-b 02, [BEBERT -5 25070 X
Y= T I N -7 =U X POWUSEET IV - IRAIHEE SPA 7T Y FORE%
T =8 RV EEZE - ] (BAEIRT, [~—7 747 - LvEa—], HEY—F7T
£y s 20242 H) LT, HFSNATETHD. JORLTH, CBE & il
B, uAXYVT 412z, BEERT -5 2HCWEETE 0GR EIE LTS
WEBFELTWS (5 & OBRIGHE L TOWaWwh, 75 2 Rl 7 7)) O
HEDT Ty NiEER A U2FHl E OBREZIIE L TW5), ZOICHKE - THERE L
TV LW TH b,

Eifs3

RIFZEIE AR 2 4F 1 BHEife s 2 (O #EFS [20K01977] [A~— b - 73 Y OFHA Vi
ERFRRDST T 2 K - 04X VT 41252 258, SM3EE Bpes &8 (0 WiiEs
5 [21K01755) [ 79~ NOFFEEREZRENE L2797 4 Y 7H7E i DtoC 75 ¥ FEMGIZ] o)
% Z D72 DTH b,
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